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ABSTRACT

This study assesses the influence of economic diplomacy on Kenya’s national interest
since independence. It uses library method and relies on data from official policy
documents and questionnaire interviews to assess how effectively Kenya’s economic
diplomacy has achieved its national interest and the factors or conditions that have
determined Kenya’s economic dipl y since independ The study adopts the
dependency approach and Wallerstein’s world system theory in evaluating the
performance of Kenya’s economic diplomacy which argues that underdevelopment in the
south is conditioned by development in the North. The approach assumes that the
integration of the third world into the world capitalist system causes underdevelopment of
the countries at the periphery of global economy. The study assumes that the dependence
of Kenyan economy on the western finance capital posed a significant problem to the
attainment of its national interest. Studies on trade bal (trade policies, foreign direct
investments, aid and aid conditionalities) and membership to various multilateral
arrangements shows that Kenya’s economic diplomacy rather than achieving its goals of
boasting trade and investment is locked in dependency on the developed countries.
Because of the important role of economic diplomacy in meeting Kenya’s national
interest, this study recommends that Kenya’s Economic diplomacy must seek to
transform the structure of the economy and free it from the burden of debt and
dependency.
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CHAPTER ONE
INTRODUCTION TO THE STUDY

1.1 Background to the Study

The primary focus of any state is to engage other actors in the international system so
that it can attain a relatively favourable position. The state as a unit conceives of its
own set of national purposes which it seeks to advance with respect to the
international environment. These various purposes constitute the national interest. As

Nuecheterlein (1976, p.265) observes, “national interest is the perceived needs and

desires of one ign state in to other so ign states comprising the
external environment”. In order to pursue its national interest, a state articulates a
foreign policy. The foreign policy of a state often determines, to a great extent, its

identity in the international system.

One of the major priorities of foreign policy is to further economic interests of the
state. This position is shared by Nuecheterlein (1976, p.248) when he states that “the
four basic needs which form the underpinnings of foreign policy are defence interests,
economic interests, world order and ideological interest”. An important means of
doing so is economic diplomacy which, according to Rana (2007), “is the process
through which a country relates with other countries with the aim of maximizing its

economic gain in the area of trade, investment and country branding”. Economic

dipl y has bi I, regional and multilateral dimensions. “It requires application

of tact to analyze the effects of a receiving country's economic situation on its

political climate and on the ding state‘s ic i ”,

Economic diplomacy being a very important p of foreign relations for many
states, most states articulate their economic aspirations in their foreign policies.
Consequently, states engage each other in order to achieve economic goals either
through cooperation, whereby they form economic blocs or bilateral relations, or by
the defence of their economic advantages over other states through sanctions,
domestic policies or even the use of force (Osuntokun 2005),



Since independence in 1963, economic development, the need to pursue an open
economic policy and the demand for foreign capital and investment flows, inter-alia
foreign direct investment (FDI) and overseas Development Assistance (ODA) have
influenced Kenya’s foreign policy. As a developing country, economic diplomacy
forms the core of the country’s foreign policy.

This study has assessed how effectively Kenya has employed economic diplomacy to
achieve its national interests. This effectiveness was measured through the ability to
extract best value for the country’s products, services, and other tradeables through
negotiations, trade and other dipl: ic means.

1.1 Statement of the Problem

The task of maximizing gains in an exceedingly dynamic domestic and international

nvi due to globalization poses a chall to the actors of international
relations. Now more than ever, state and non-state actors are expected to conduct
economic dlplomacy, an intricate and onerous role in a world characterized by

A, d

lobali and i ing economic i P To stay effective and relevant

in a dynamic international arena, these actors must use suitable strategies in the

duct of economic dipl Y.

Developi itabl ies calls for inventive and an inclusive approach in the

duct of ic dipll y in order to effectively maximize on gains. The crux is

to deliver results which translate to sustainable economic development and economic
growth, Strategy in this case would take a multidisciplinary approach which takes into

both ial and nol ial aspects of economic diplomacy. Such

a multidisciplinary approach sometimes proves to be a challenging task for pr g
diplomats, This daunting task eludes most actors expected to deliver results in the
conduct of economic diplomacy. When one is ill prepared, the tendency is to
concentrate on one aspect of the economy with the effect that others remain neglected.
In order to be effective in the conduct of economic diplomacy, one needs to develop

aclear understanding of what is involved.

Two sets of factors have influenced Kenya’s economic performance since
independence, first internal structural conditions and second, the conjuncture of globat
2



economic forces (Makinda 1983). Internationally the state encouraged integration of

the Kenyan economy into the world capitalist system. This was done by ensuring

Kenya ined ds d on the p countries economies for markets,

foreign investment and technology. Attracting foreign investment thereby became

Kenya’s key economic objective.

However despite the various attempts by the government to entrench Economic
Diplomacy as a pillar of its foreign policy, the concept is not yet well articulated
although it is promoted at different levels with fragmented agencies. This has been
exacerbated by di d t of Ei ic Dipl b

PP

Ministries of Trade, Foreign Affairs, and the Presidency. This study raises the
question to what extent has Kenya’s economic diplomacy been able to promote
national interest? And what are the various conditions that have determined Kenya’s

economic diplomacy.

1.2 Objectives of the Study

The main objective of this study was to assess the effectiveness of Kenya’s economic

diplomacy as a foreign policy tool.

Specific objectives were:

1. To examine the extent to which Kenya’s economic diplomacy has been able to
promote its national interest

2. To analyze the factors or conditions that have determined Kenya’s economic

diplomacy

1.3 Research Question
The study was guided by this overall research question: how effective has Kenya’s

economic diplomacy been as a foreign policy tool? Other research questions were:

L. To what extent has Kenya's economic diplomacy been able to promote its national
interest?

2. What have been the determinants of Kenya’s economic diplomacy since

independence?



1.4 Study Assumption
The assumption of this study was that the dependence of Kenyan economy on the
western finance capital posed a significant problem to the attainment of its economic

objectives.

1.5 Justification of the Study

In the wake of Kenya’s growing interest in economic diplomacy, a research on the
effectiveness of economic diplomacy is essential as it offers a platform to develop an
understanding for a proactive and an inclusive approach to economic diplomacy
which is necessary for effectiveness and maximization of the benefits of economic
diplomacy. This study offers the opportunity to understand the broad dimensions of
economic diplomacy as well as the practical and policy implications for strategy in
the conduct of economic diplomacy. The study is also important as it provides a
knowledge base to conceptualize economic diplomacy for a general understanding of

the subject for the students of international business and international relations and/or

studies, while opening doors for further research and work on ecc ics of

diplomacy.

The policy significance of this study is that it offers an implied overview of elements
that may guide the development of policy and performance targets for the Ministry of
Foreign affairs and related ministries and government agencies in the proactive
promotion of economic development. It will also guide the foreign ministry and

dinl,

training institutions in ensuring that dip are equipped with the y

q

knowledge and skills for the plex and d ing role of ic diplomacy. A
greater understanding of the different strategies of economic diplomacy that countries

use will assist policy makers in developing economic diplomacy strategies.
Furthermore, since economic diplomacy is a vast term that encompasses different
clements a clear strategy overview will aid policy makers in understanding just what

¢ ic dipl Y-




1.6 Definition of Key Concepts

National Interest

Krasner (1978) offers a method of determining national interest by examining
government preferences. His definition has three components; (i) they are objectives
related to general societal goals (ii) they persist overtime and (iii) they have a
consistent ranking of importance. National interests for this study, refers to all

and wealth of a state also

attempts by the state to p
connected to the motive to survive and to strengthen power.

Economic Diplomacy

Economic diplomacy as defined by (Yakop &Bergeijik, 2011) is the diplomacy that is
used to acquire goals through trade and commerce. It focuses on trade relations as
opposed to political or cultural relations. For this study, economic diplomacy is
defined as the conduct of foreign policy in such a way as to give topmost priority to

the economic objective of a nation.

Most Favored Nation (MFN)

According to the MFN principle, any advantage in relation to a product granted by a

member of the WTO to any other country with respect to custom duties must be
ded to all like prod ing from and to all other member countries (Art.1:1

of GATT). Under the WTO agreements, countries cannot normally discriminate
between their trading partners. Grant someone a special favour (such as a lower

customs duty rate for one of their products) and you have to do the same for all other

WTO members.

Preferential Treatment

Principle that entreat WTO Members to take or prioritize action favouring developing
countries trade interests, or to refrain from new actions that prejudice those interests.
This principle is operationalized as the privileged access of developing countries
products to the markets of developed countries and the right of developed countries to

restrict imports and to subsidize exports.

Conditionalities; for the purpose of this study means conditions attached to funds

disbursed by international finance institutions.



Foreign aid is “money or other aid made available to third world States in order to

help them speed up economic development or simply meet basic humanitarian needs.’
1.7 Literature Review

Introduction
To further understand economic diplomacy, a broad overview of the definition and

dimensions of economic diplomacy is necessary. These aspects include the scope

( ic and inter | policies, legal issues, national economic interest) and

players (state and non-state). In the following sections, the study will highlight these
aspects.

1.7.1 Actors in Economic Diplomacy
The state has for a long time remained the main actor in international relations.
However, as Bayne and Woolcock (2013) observed that in the face of globalization

and i inter d limited human and institutional resources

limit effective participation in global economic activities and arenas. The emergence

of alternative diplomatic actors within and outside the state is the reality on the
ground. In addition, these new diplomatic actors often work independently from the

ministries of foreign affairs.

An increasingly multi-actor participation in dipl y, foreign icr
and public affairs remains the prevailing situation. The current international scenario
is characterized by increased participation of non-state actors, working either alone or
in partnership with the state actors. This picture is also true for economic diplomacy

as many actors, both state and non-state are involved.

Saner and Yiu (2003) argued that, faced with globalization and competition for
foreign direct investment as well as with the growing influence of international
economic standard setting organizations (WTO, ITU, ILO etc), many countries have
come to expect that diplomats specialized in economic diplomacy and commercial
diplomacy more effectively serve their national interests in the economic and business
spheres. The authors suggested that Ministries of Foreign Affairs need to expand their
institutional capabilities in dealing with non-state actors and other government
6



ministries and learn to manage the multiple boundaries of today’s p

and political realities.

Saner & Yiu (2003) argues that Foreign relations are still largely in the domain of
governments and diplomatic activities are carried out largely by the ministries of
foreign affairs. The rising interest in economic diplomacy has also meant that foreign
ministries have to actively engage in economic diplomacy. Some have transformed

their role from being solely responsible for foreign economic policy to becoming the

hi di of int inisterial foreign economic policy formulation The

diplomatic missions abroad are now expected to carry undertake economic diplomacy
in their day-to-day activities. They further argue that the foreign ministries are no

longer enjoying the monopoly of diplomatic activities (Saner and Yiu 2003).

Pigman (2005) observes that the government departments and agencies that have
economic mandates, such as international trade, agriculture, industry and finance, as
well as central banks operate internationally and are players in economic diplomacy
though they do not describe them such. They represent a proliferation of channels of
government representation, communication, information gathering and negotiation.
He notes for instance that delegations to WTO forums are mostly comprised of
representatives from the ministry of trade.

Pigman (2005) adds that heads of states and go' ini and t of
the national assembly are also engaged in economic diplomacy. They undertake

official bil I visits panied by busi and i s from their
to interact with counterparts in the receiving country. Their statements are laden with
invitations to visit and invest in their countries and promotion of some of the major

export products.

Okoth (2007) observes that the media is an important player in economic diplomacy
since it plays an important role in public diplomacy, shaping public opinion and
creating int ional perceptions of the d ic political and security situation,
policies, opportunities and potentials of a state. The media and more so the internet,
she argues is increasingly used to bridge distance in the wake of globalization and as

a tool for learning, trade, commerce, marketing and e-conferences. Multinational

7



p private corporati activists and lobby groups have embraced the social

media and are reaching out to growing numbers of users, both with and without the

knowledge of state actors.

Woolcock and Bayne (2013) outline the distinctive features of economic diplomacy
as one that the foreign ministry is especially not in the lead in driving decision making
—process. More often the home based ministry is responsible for subject in question.

A second distinctive feature he says is the greater involvement of private sector

bodies. In conclusion he argues that ic diplomacy decision making process is

therefore a complex process involving different ministries each with their own set of
objectives. This book is very important to our study as an understanding of the
decision making process is key to our assessment of the effectiveness of Kenya’s
economic diplomacy for the period under study. However the book though relevant to
this study, is silent on how Kenya conducted its economic diplomacy since

independence.

Levy (2011) examined the United States and the PRC macroeconomic imbalances of

the last decade and the dipl y sur ding them through the lens of political
economy. He posited that there are significant internal divisions within each country
and that the policy outcomes that emerge may differ significantly from those that a
powerful, unitary actor might impose. The central thesis of his study was that the

acknowledgement of conflicting and competing approaches among important interest

groups within a country can suggest very different approaches to economic dipl Y
than those that might be optimal for a unified counterparty. This study offered a basis
upon which this study builds on to examine the effectiveness of economic diplomacy
in Kenya by focusing on the role played by interest groups rather than just the states

as unitary actors.

dinl

Rana (2007) examined the necessary conditions for ful economic dip y

and d that i t abroad involves more than the ministries of

foreign affairs, commerce and industry; it includes the business units of the country,
associations industry and chamb of ce, the fi ial sector,

schools and think tanks and the tourism industry. (Rana 2007p.3).




Kenya's economic diplomacy has also been a subject of several university theses.
Among them are Mukollah (2013) which analyzed Kenya’s economic diplomacy in
East Africa. She argued that ic dipl y has b the Centre stage of
Kenya’s African affairs. She also concludes that the involvement of other
stakeholders in Kenya’s of i

adopted by the government in promoting its economic diplomacy. Despite the gaps,

dinl,

y is an effective strategy

the literature provided a basis upon which the current study builds on to assess the

effectiveness of Kenya’s economic diplomacy in achieving its national interest.

1.8 Theoretical Framework
This study adopted the Marxist theories of dependency and world system, given their

" ot fial,

in und di ic diplomacy and Kenya’s socio-

economic formation in relation with capital. This defines the structural basis upon
which Kenya’s economic diplomacy has been shaped, similarly an assessment of the
effectivencss of Kenya’s economic diplomacy could be clearly understood in an

integrated structure of the core and the periphery with Kenya in the latter”

Dependency approach and Wallerstein’s world-systems theory is classified as a
Marxist theory within the i ional relati iscipli Marxist theories are
rooted in the analysis of global capitalism which is argued to be the vehicle of global
inequality (Scot et al 2005,p.126). Thus to Marxists the main feature of world politics
is that it takes place within the confines of world capitalism. In the world-economy

the most significant actors are not the states or institutions but classes, and behavior of
any other actors in world politics is embedded in class relations (Smith Et al, 2008,
p-6). C quently, the world y has divided the world into two main opposing

classes, the core and periphery.

1.8.1 Dependency Approach

The dependency school view underdevelopment as a product of the international
economy. It is a major challenge to the modernization theory in Latin America made
popular in the west towards the end of the 19™ century, Such criticism of the
modemization theory was led by Andrea Gunder Frank, Baran, and Samir Amin.

Dependency can be defined as an explanation of the economic development of a state

in terms of the external influences—political, economic, and cultural--on national

9



development policies. The dependency approach argues that underdevelopment is
caused by the integration of the third world into the world capitalist system. The
periphery necessarily backward and underdeveloped as it is exploited and ‘blocked’

from developing by international italism (Osvaldo 1996).

Theotonio Dos Santos emphasizes the historical dimension of the dependency
relationships in his definition: [Dependency is]... “a historical condition which shapes
a certain structure of the world economy such that it favors some countries to the
detriment of others and limits the development possibilities of the subordinate
economics...a situation in which the economy of a certain group of countries is
conditioned by the development and expansion of another economy, to which their

own is subjected”. (Theotonio Dos Santos, 1971).

Writing on the underdevelopment in Chile, Gunder Frank (1969) argued that; ‘the
structure of dependency extends from the metropolitan centre of the world capitalist
system down to the most supposedly isolated agricultural workers who this chain of
interlinked metropolitan satellite relationship tied to the central world metropolis and

thereby incorporated into the world capitalist system as a whole. The nature of these
ties differs in time and place thus producing difference in the political consequences
to which they arise. These differences rest on the tendencies of the metropolis to

expropriate the economic surplus of the satellite’.

Baran (1968) observed that capitalism in the periphery is stagnant. Interestingly, this
is an anti- thesis to Lenin and Hobsian theory of imperialism which argue that the

export of capital to the periphery will 1 the develop of capitalism in
such countries where investment is profitable.
Writing in 1968, Paul Baran argued that;

“Instead of expanding and deepening the furtber development of
capitalism throughout the world, the task of imperialism was to
slow down and to control the economic development of the
underdeveloped countries, he viewed the interest of the foreign
investors as freezing the international division of labour, the less
developed countries continue to be producers of raw materials”.

Baran’s ar, was that capitalism did not transform the class structure of the

industrial bourgeoisie into a dynamic one dominated by it, but rather resulted into
10



political and social condition of wealthy comparados and powerful monopolies and
farge land owners to the defense of existing social order (Baran 1968). This position
adopted by Baran reveals that the bourgeoisie of the periphery play a second fiddle to
the bourgeoisie of the centre through the mechanism of trade and investment.

Reflecting on the contemporary world situation of dependency, Cardoso and Faletto
(1973) debunked the metaphysical relation of dependency between nations and states.
They argue that such relations are made concrete through the existence of a network
of interests and interactions which link certain social classes to other. The above
analyses set in view the question of unequal development in the social formation of
peripheral capitalism. Sami Amin (1980) puts it that;

“The peripheral economies are ‘disarticulated,” that firms in

the periphery are not connected to each other in the same way

as firms in autocentric economy’.
Amir (1980) acknowledged that industrialization was possible but observed lack of
locally controlled capital goods sector linked to the pr bl
goods mean the process is not self-reliant. Amir’s position is not mutually exclusive

of mass

because there have been some marked changes in the growth of domestic capital:

and are d The bourgeoisie

Productive forces are becoming more
and the state in the periphery are fastening their role in the process of accumulation.
This idea was emphasized in the Cardoso’s model of “associated dependent
development” which argues that there’s been accumulation in the periphery involving
simultaneously a differentiated expansion of three sectors of the economy- private,
national, foreign and public (Cardoso & Faletto 1873). This implies that accumulation
of capital and some degree of industrialization in the periphery is characterised by an

alliance of international and local capital (Amir 1980).

1.8.2 World-Systems Theory
World-system theory is in many ways an adaptation of dependency approach (Chirot
and Hall, 1982). Wallerstein draws heavily from dependency approach, a neo-Marxist

p ion of devel pr popular in the developing world. A world-

system is what Wallerstein terms a "world economy”, integrated through the market
rather than a political center, in which two or more regions are interdependent with

11



respect to necessities like food, fuel, and protection, and two or more polities compete
for domination without the emergence of one single center forever (Goldfrank, 2000).

In his own first definition, Wallerstein (1974) said that a world-system is a
"multicultural territorial division of labor in which the production and exchange of
basic goods and raw materials is necessary for the everyday life of its inhabitants."
This division of labor refers to the forces and relations of production of the world
economy as a whole and it leads to the existence of two interdependent regions: core

and periphery. These are lly and culturally different, one focusing on

labor-intensive, and the other on capital-intensive production. (Goldfrank 2000). The
core-periphery relationship is structural. Semi-peripheral states acts as a buffer zone
between core and periphery, and has a mix of the kinds of activities and institutions
that exist on them (Skocpol, 1977).

Among the most important structures of the current world-system is a power
hierarchy between core and periphery, in which powerful and wealthy "core"
societies, dominate and exploit weak and poor peripheral societies. Technology is a
central factor in the positioning of a region in the core or the periphery. Advanced or
developed countries are the core, and the less developed are in the periphery.
Peripheral countries are structurally constrained to experience a kind of development

that reproduces their subordinate status(Chase-Dunn and Grimes, (1995).

The differential strength of the muitiple states within the system is crucial to maintain
the system as a whole, because strong states reinforce and increase the differential

flow of surplus to the core zone (Skocpol, 1977). This is what Wallerstein called

qual exchange, the sy ic transfer of surplus from semi proletarian sectors in
the periphery to the high-technology, industrialized core (Goldfrank, 2000). This
leads to a process of capital accumulation at a global scale, and necessarily involves

the appropriation and transformation of peripheral surplus.

On the political side of the world-system a few pts deem highlighting. For
Wallerstein, nation-states are variables, elements within the system. States are used by
class forces to pursue their interest, in the case of core countries. To tackle the
question why the interstate system does not fall apart due to the lack of a unifying

12



political structure or a homogenous culture, Wallerstein (2004, P.24) contend that
“what holds the system together is the efficacy of the division of labor.”

He also argues that the core-like products are those that are produced under quasi-
monopolies, while the periphery products are those that are produced more
competitively (Wallerstein 2004, p. 28). When the products meet on the world-
market, monopolized products are in a strong position and competitive products are in
a weak position. As a result, Wallerstein (2004, p.28) argues that “there is a constant
flow of surplus-value from the producers of the peripheral products to the producers
of core-like products.” This situation is what is called the ‘unequal exchange’ in the
world-market.

Apart from the core-periphery distinction, Wallerstein noted that the notions of
universalism and anti-universalism (racism and sexism) are central to the structure of
the modern world-system. Universalism means giving priority to general rules
applying equally to all persons consequently, rejecting particularistic preferences
(Wallerstein 2004, p.38). Wallerstein noted that these two contradictions exist in the
modern world system and are essential in allocating power, work and privileges.
Wallerstein (2004, p.41) luded that “this anti ic duo is as fund: | to the

system as is the core-periphery axial division of labor.”

To Wallerstein, the emergence of the modern world-system gave birth to the notion of
sovereign states. Modern states exist in a large circle of states called the interstate
system. Wallerstein (2004, p. 43) states that “sovereignty is a claim of authority not
only internally but externally that is vis-a-vis other state. However, Wallerstein noted
that core states tend to overlook the reciprocal recognition of sovereignty and
intervene in the internal affairs of other states. Wallerstein (2004, p.55) contends that
“strong states relate to weak states by pressuring them to keep their frontiers open to
those flows of factors of production that are useful and profitable to firms located in
the strong states, while resisting any demands for reciprocity in this regard.”

Wallerstein went further to describe the weak states as colonies. By colonies

Wallerstein meant administrative units that are defined as non-sovereign and fall

under the jurisdiction of another state, normally distant from it (Wallerstein 2004,
13



p.55). The colonies originate as a result of the expansion of the world-system when
the core tries to incorporate new zones to have access to new markets and resources.
The colonies are governed in the same way as the “mother country” though they are

not accorded the status of a sovereign state.

Although there is this exploitative relationship between strong states and weak states,

Wallerstein also talks of the significance of the relationship that exists amongst strong
states. To Wallerstein (2004, p.56) “strong states are by definition rivals, bearing
responsibility to different sets of rival firms.” Although the states are against each
other, they have a harmony of interest in holdi gether the i system, and

the capitalist world-economy as a whole. The states are pushed in opposite directions
in a form of anarchic interstate structure but brought together in a coherent manner by
the capitalist interstate system (Wallerstein 2004, p. 56).The strong states in the
modern world-system can also be referred to as hegemonic powers.

This study lends credence to the pt of dependent devel in the view of the
fact that after independence the elements of imperialism conducive for capitalist

industrialization began to emerge. This is evident by the increase bargaining position

of the local elite.

1.9 Research Methodology

To have an empirical contribution, the researcher held interviews with respondents
from the Ministry of Foreign Affairs and International trade, Ministry of Agriculture,
the Treasury, Kenya chamber of commerce, Export Promotion Council and Kenya
Association of manufacturers. This enabled the researcher in grounding her ideas and
assumptions on a specific context for empirical data. The researcher had hoped that
useful information could have been gleaned from interviews with key senor
government officers but due to tight schedules, some were never honored.

1.9.1 Sampling technique and procedure
A purposive sampling technique was utilized to draw up the list of prospective
informants for the study. Due to the limitations of time the researcher narrowed her
sample size to 20 respondents who were willing to participate in the field research and
was categorized as below.
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(a) Senior officials from ministry of foreign affairs and international trade

From the ministry of foreign affairs, the researcher solicited background information
pertaining to the officers understanding of the economic diplomacy activities
undertaken by the ministry, their rating of the ministry performance in terms of
economic activities, the impact of the merger of ministry of foreign affairs and that of
trade and lastly the impact of the many international events/conference Kenya has
hosted in the recent past. The researcher managed to interview at least three (2)

infi The di , international trade and a senior economist. The ministry
officials were resourceful on the broader foreign relations between Kenya and other

countries and although cagey and selective on the matters pertaining to foreign

relations, they were useful with infc ion req d by the

(b) Ministry of Agriculture

A number of officials within the Agriculture ministry were targeted and participated
in this study. The researcher managed to interview two (3) people from this category
of informants for purposes of convenience. They include senior assistant director-agro

and a senior director.

industries d of agri

(c¢) Kenya ional chamber of ce and Ind
Two (2) officials were sampled and interviewed. From this group of respondents, the
researcher hoped to capture the overall role of non-state actors in the economic
diplomacy activities of Kenya. They are a senior public relations officer and a trade
officer

(d) Kenya Association of f: ers

A total of 2 senior officials of the Association and one member were interviewed

making a total of 3 informants. The senior official were the head of policy research

and advocacy and a trade policy officer
(¢) Export Promotion Council

A total of four (3) staff personnel at the export promotion council were interviewed.
The manager, international trade, an assistant manager and a trade officer.
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1.9.2 Data collection scope

This research depended on both primary and secondary sources of data. The
instruments for collecting data from the field involved oral and written evidence
through face to face interviews and written questionnaires. Face to face interviews
were booked in the case of the senior officials from the ministry of foreign affairs and
the Ministry of Agriculture. Researcher managed to visit the Ministry of Foreign
Affairs, Ministry of agriculture, Treasury, Kenya chamber of commerce, Kenya
Association of Manufacturers, and The Export Promotion Council. Documentation of

these sessions was made through taking

(a) Primary data
First, the study solicited data through field research that involved visitations and oral
interviews conducted within the above mentioned ministries and organizations. The

aim was to get the people as first level stakeholders and their first-hand information
pertaining to ic dipl 'y as well as assess the impacts out of the same. The

study also benefited from archival data informs of agreements and protocols both
bilateral and multilateral entered by Kenya and other countries and that the researcher

found relevant to the study, mainly drawn from the Kenya National Archives.

(b) Secondary Research
Library research initially informed the secondary source of information for drafting of

this project. Jomo Kenyatta Memorial Library at the University of Nairobi, the
University of Nairobi’s Institute of Diplomacy and International Studies library,
University of Nairobi department of political Science and Public Administration
library all were the major sources of the secondary data. However, further review
focused on scholarly books, related theses, unpublished dissertations, journals, local

daily newspapers and magazines, and more so the internet.

L1.9.3 Data analysis & interpretation

The information collected was analyzed, synthesized, collated and the resultant data
were categorized in accordance with the objectives of the study. An assessment of the
objectives and the findings of the study was done and based on this categorization

and rq dations for further research were made.
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1.9.4 Limitation of the study

‘The major limitation that this study had was literature which though available was
scattered in various publications and the task of consolidating them to make
constructive reading was daunting. In terms of interviews, the individuals to be
interviewed were hardly available in their offices and the challenge was how to get
hold of them. Bureaucratic obstacles also frustrated efforts to carry out interviews

leaving the option of telephone interviews.

1.10 Study Outline
This study comprises of four chapters. In chapter one, the study comprises of the

introd the p objectives, the research questions, justification,
literature review, theoretical framework and study methodology. Chapter two discuses
the determinants of Kenya’s economic diplomacy encompassing both the domestic
and external variables such as the economy, ideology, polarity etc. Chapter three
discuses the performance of Kenya’s economic diplomacy by focusing on trade
balance (policies, exports and imports) and aid and aid conditionalities. Lastly chapter

four comprises of the y of findi ions and r ion
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CHAPTER TWO
DETERMINANTS OF KENYA’S ECONOMIC DIPLOMACY

2.0 Introduction
To understand Kenya’s
domestic and systemic level that impact on Kenya’s economic diplomacy. These issues

it is y to ine factors at the

emerge from both the internal and the external envir d ic and i ional
environment. The major aim of this chapter is to find out how individual, domestic and

ic factors have i on Kenya's ic dip . This chapter aims at testing

the hypothesis that Kenya’s economic diplomacy has been influenced by leadership,
ideological and systemic factors.

2.1 Domestic Determinants of Kenya’s Economic Diplomacy

2.1.1 Kenya’s Economy
Kenya’s y at indep and the ic system that the ruling elite opted for

was an economy dominated by foreign capital. The economy relied on export of coffee and
tea, the two items which provided most of the country’s foreign exchange earnings. Kenya’s
foreign policy since independence has outlined economic development as one of the main
objectives. The flow of foreign private capital and increased borrowing from foreign and

1 instituti ired the adoption of a ic and conservative approach to

q!

economic diplomacy (Kaplan 1967).

d d 1 I ol q

Kenya’s at indep also i ded a highly d P p

Ttoral 1 4

range of agri p P ion for

d

of an i ingly di
consumption centered on cereals such as maize, wheat, rice, and livestock. To a lesser extent,
sugar, rice and cotton are also produced. Major agricultural exports have been coffee, tea,
pyrethrum, sisal and flowers. Agriculture has been the largest sector of Kenya’s economy. By
1964, just a year after independence, its annual contribution to the GDP

However, the kind of y after independ d ded that external relations be

diversified for the benefit of the country. The country’s ic base is agri tea,
coffee, horticulture, wheat, rice, maize, sisal, pineapples, pyrethrum, dairy products and
hides/skins. The economy also relies on tourism and to a little extent on industry (petroleum
products, sugar milling, cement, beer, soft drinks, textiles, vehicle assembly and paper)

(Sessional paper 10 1965).
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Kenya’s economy has been performing poorly over the years largely due to inappropriate
agricultural, land, and industrial polmles compoundcd by poor international terms of trade and
diti from and /d . Kenya’'s

diplomacy towards these external donors/partners has been geared towards the stabilization of
the and of i growth (statistical abstract 1965).

2.1.2 Ideological Orientation

Two main id orit i African ialism and the N i t,
have in the past iti i Kenya’s ic dipl y. Kenya’s foreign pronouncements,
actions, i i hnical and jati while under the

guidance of national interest, have been influenced by the doctrines and/or principles of

African Socialism and the N i However, the extent to which they have

d Kenya's ic dij is minimal. It has been argued that Kenya was

from the outset integrated into the Western economic structures as a member of the bloc’s
ideological axis(Makinda 1983). Even at the height of the cold war Kenya allied with the
West

African Socialism
The principles of African socialism were defined in the Sessional Paper Number 10 of 1965.
g the goals of pol

In this document, the government asserts that it is to

equality, social justice, human dignity, freedom from want, disease and exploitation, equal
opportunities and a high, growing and equitably distributed per capita income (Sessional
paper 10 1965). These objectives could be achieved through African socialism, a political and
economic system which has its roots in traditional African societies. African Socialism was
desirable because it would draw on the best of Aftican traditions, such as political democracy

and mutual social responsibility. It would thus differ from both laissez-faire capitalism and

Marxian Socialism.

The document asserts that in foreign cconomic relations, the country would practice economic
non-alignment, while at the same time seek and accept foreign economic assistance and
participate fully in world trade. This means that Kenya would not be drawn into the East-
West rivalry that was characteristic of the first three decades of independence. Always
maintaining its independence, Kenya would deal with any country or international agency
which could assist it although the country (Kenya) could choose the economic methods that
were adaptable to it. This thinking shaped Kenya's economic diplomacy that aimed to achieve

foreign benefits in various fields of the economy.

19



Non-alignment
The Non-alignment movement was an external development triggered by the cold war. It was
adopted by Kenya as the country’s posture in international affairs. It was a movement of those
countries that chose to occupy the middle ground in the rivalry (Sessional paper 1965)
between the communist East and the capitalist West. As a policy, it was consistent with the
demands of national survival and interests of the new state. This was a pragmatic response to
uncertainty about the reliability of the then bi-polar international system and the fear that the
ignty of the newly ind: dent state (Kenya) could be threatened by the resurgence of

neo-colonialism and imperialism. Kenya chose to remain firm and resolute in what came to be

known as positive non-alignment.

This was so as to pursue goals that would bring people food, education, medicine, and a better
dard of life. N 11} did not imply n i In the government’s view, it

ng financial assistance

implied borrowing technology and economic methods and recei
without commitment to any other country’s political view. Positive non-alignment meant that
Kenya could not stand aside when issues confronted Africa or the world. Positive non-
alignment meant that Kenya had to forget about Western colon